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Executive Brief

Every consequential business decision, a new supplier, a
financing arrangement, a procurement contract, rests on
a single question: can we trust who this entity says it is?

The D-U-N-S Number, a nine-digit identifier issued by
Dun & Bradstreet, has become the primary framework
through which that trust is established at scale. It is not a
quality certification. It is a persistent, globally recognized
anchor for business identity, connecting an enterprise to
a body of commercial intelligence spanning more than
200 countries and territories.

For UAE businesses, this matters directly. The Emirates
sits at the intersection of East-West trade flows, hosts
thousands of companies with cross-border ambitions, and
serves as a hub for multinational procurement corridors.
In that context, global business identity is not an
administrative formality. It is an operational prerequisite.
This whitepaper examines the structural role D-U-N-S
Numbers play in modern supplier ecosystems, how global
procurement is evolving toward data-driven verification,
and why businesses operating in or from the UAE face
both an opportunity and an obligation to engage with
this framework seriously.

Key business outcomes addressed:

Reduction of supplier onboarding friction in
international procurement

Improved due diligence infrastructure across
supply chains.

2

Enhanced credibility with multinational buyers
and financial institutions.

K

Alignment with global compliance and risk
management standards

Operational readiness for cross-border trade
and partnerships

5

The Global Shift Toward Trusted Business
Identity

Supply chain disruptions, financial fraud, and the
digitization of procurement have fundamentally changed
how organizations evaluate third-party relationships.
What was  once relationship-dependent  and
reference-checked has become structured,
data-intensive, and automated.

Due diligence now extends beyond direct suppliers to
subcontractors, logistics partners, and ancillary service
providers.  Sanctions  regimes, ESG  disclosure
requirements, and export controls mean buying
organizations cannot afford ambiguity about who their
suppliers are, how they are structured, or where affiliated
entities operate.

The result is a clear market shift: verified business identity
has become a precondition for commercial participation,
not an administrative formality. Procurement systems,
ERP platforms, and global vendor registries increasingly
require a verified business identifier before onboarding
can begin, linking suppliers to firmographic data,
corporate hierarchy, and risk intelligence without manual
research.

The D-U-N-S Number has achieved near-universal
recognition in this context, embedded in U.S. federal
procurement requirements, EU frameworks, and the
vendor registration systems of major multinationals. For
businesses seeking to participate in global supply chains,
the absence of a D-U-N-S profile is read as a gap, not a
neutral state.

Understanding the D-U-N-S® Number
Ecosystem

It is tempting to characterize the D-U-N-S Number as
simply an identifier, a registration number like any other.
That framing understates its structural role considerably.

The D-U-N-S Number functions as a persistent node in a
global business identity infrastructure maintained by Dun
& Bradstreet. That infrastructure encompasses more than
500 million business records, updated through a
combination of proprietary research, public filings, trade
payment data, and direct business reporting. Each
D-U-N-S Number links a specific business entity to a

structured profile that captures not only basic
firmographic data, legal name, address, industry
classification, and employee count, but also the
relationships  between entities within  corporate

hierarchies.

This last element, known as corporate linkage, is
particularly consequential for procurement and risk
functions. A supplier presenting itself as an independent
SME may, on inspection, be a subsidiary of a larger group
with its own risk profile, financial obligations, or regulatory
history. Equally, a multinational may operate dozens of
legal entities across jurisdictions, each with a distinct
D-U-N-S Number, but linked within a global family tree
that allows buyers to understand exposure at the
enterprise level, not just the individual contracting entity.

Global Business Identity Ecosystem:
Conceptual Framework
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LAYER

FUNCTION

BUSINESS RELEVANCE

Business Identifier
(D-U-N-S)

Firmographic
Profile

Persistent, unique entity
reference

Legal name, address,
industry, size

Onboarding, registration, and
directory listing

Counterparty validation,
KYB compliance

Corporate Linkage

Commercial

Hierarchy mapping,
parent-subsidiary relationships

Trade payment behavior,
credit data, risk indicators

Exposure management,
group risk assessment

Financial due diligence,
credit evaluation

Intelligence

Monitoring & Updates

Each layer builds on the one below it. A business that
registers a D-U-N-S Number is not simply receiving an
identifier.It is entering a structured intelligence framework
that makes it legible to the global procurement and
compliance ecosystem.

The verification process itself involves cross-referencing
submitted information against independent data sources.
This means that a D-U-N-S profile carries a degree of data
integrity that self-reported directories and business cards
cannot match, and that financial institutions, procurement
platforms, and government agencies have come to rely
on as a baseline for counterparty evaluation.

Why D-U-N-S® Matters in Modern
Procurement and Risk Evaluation

Procurement has changed more in the past decade than
in the previous three combined. The emergence of
e-procurement platforms, global vendor management
systems, and automated compliance workflows has
shifted the baseline expectation for supplier data from
"reasonable and available" to "structured, verified, and
machine-readable.”

Against that backdrop, a D-U-N-S Number resolves
several practical problems that procurement and risk
teams encounter repeatedly.

Supplier Onboarding Efficiency

Procurement has changed more in the past decade than in the
previous three combined. The emergence of e-procurement
platforms, global vendor management systems, and automated
compliance workflows has shifted the baseline expectation for
supplier data from "reasonable and available "to" structured,
verified, and machine-readable."Against that backdrop, a
D-U-N-S Number resolves several practical problems that
procurement and risk teams encounter repeatedly.

Due Diligence and Compliance Workflows

Regulatory requirements in financial services, government
contracting, and international trade increasingly mandate

Ongoing data refresh and
alert systems

Continuous risk visibility

documented due diligence on counterparties. A D-U-N-S
Number, and the commercial intelligence associated with it,
provides a structured, auditable record of what was known
about a counterparty at the time of engagement, supporting
both internal compliance programs and external regulatory
reporting.

Vendor Validation in Multi-Tier Supply Chains

For organizations managing complex supply chains, the
challenge is not simply validating direct suppliers, but
maintaining visibility across the extended supplier network.
D-U-N-S-based linkage data allows procurement systems to
map relationships between entities, identify where multiple
supply chain relationships converge on common corporate
families, and flag concentration risks that would be invisible in a

flat, entity-by-entity view of the vendor base.

Operational Risk Reduction

Engaging with unverified suppliers creates exposure across

multiple  dimensions: delivery risk, financial risk, reputational
risk, and, in regulated industries, compliance risk. Verified
business identity does not eliminate these risks, but it
provides the informational foundation on  which  meaningful

risk assessment becomes possible.

Procurement decisions made without verified
supplier identity are not simply inefficient.

They represent a structural gap in enterprise
risk management.

UAE Market Perspective

The United Arab Emirates occupies a distinctive position
in  global geographic  location,
infrastructure investment, regulatory environment, and
free zone ecosystem have made it a preferred operational
base for companies seeking regional reach, international
trade participation, and access to emerging market
corridors stretching from South Asia to Sub-Saharan
Africa.

commerce. Its
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This commercial positioning creates specific dynamics
around business verification that differ from markets

where trade flows are more regionally contained.

Free Zone Ecosystems and International Visibility

The UAE hosts more than 40 free zones, each with its own
regulatory framework, licensing authority, and business
registration system. For international buyers, this creates a
(@) verification  challenge:  understanding ~ whether a

UAE-registered entity is legitimate, how it is structured, and
whether it has a track record of commercial performance
requires navigating a more complex jurisdictional landscape
than most single-market countries present. A D-U-N-S profile
provides a consistent, internationally recognized reference
point that resolves this ambiguity for foreign buyers.

Participation in Global Supplier Networks

UAE businesses seeking to supply to multinational
corporations, international government agencies, or large
procurement platforms frequently encounter D-U-N-S
N Number requirements as a vendor registration prerequisite.
&6& This is particularly true for companies targeting procurement
opportunities in North America, Europe, and multilateral
development bank projects, where D-U-N-S-based vendor
registries have been standard for many years. For UAE
exporters, the absence of a D-U-N-S profile creates a
practical barrier that has nothing to do with capability and

everything to do with administrative legibility.

Industries That Require a D-U-N-S® Number
in the UAE

The D-U-N-S Number is often discussed as a general
business credential, but its relevance varies significantly
by industry. In the UAE, certain sectors carry structural
exposure to international procurement verification
requirements, either because of the nature of their supply
chain relationships, the regulatory frameworks that
govern them, or the global platforms through which they
operate. For businesses in these industries, a D-U-N-S
profile is a functional prerequisite for participation.

£

—
— Construction and Infrastructure

The UAE's construction sector is one of the most active in
the world, driven by large-scale government and private
development programs across the Emirates. International
project developers, engineering procurement and
construction (EPC) contractors, and multilaterally funded
infrastructure programs operating in the region routinely
apply systematic supplier prequalification processes.
These processes require contractors, subcontractors, and
material suppliers to provide verified business identity as
a baseline for evaluation.

For UAE-based construction and engineering firms
seeking to qualify for major project opportunities,
whether domestically with international developers or in
export markets across Africa, South Asia, or Eastern
Europe, a D-U-N-S profile provides the verified
commercial identity that prequalification systemsexpect.
Without it, capable firms frequently encounter
administrative barriers that have nothing to do with their
technical competence.

L8]

®e® Logistics, Freight, and Supply Chain Services

The UAE's position as a global logistics hub, anchored by
Jebel Ali Port, Dubai International Airport, and Abu
Dhabi's growing freight infrastructure, means that
UAE-based logistics providers, freight forwarders, and
supply chain service companies operate in some of the
most internationally connected commercial networks in
the world.

Global logistics alliances, multinational shipping clients,
and international freight procurement platforms
consistently require verified business identity as part of
carrier and forwarder onboarding. Trade payment history
linked to a D-U-N-S profile provides logistics providers
with an independently sourced commercial record that
accelerates qualification processes and demonstrates
operational reliability to international partners.

o
% Technology and IT Services

For UAE-based technology companies, software vendors,
and IT service providers, D-U-N-S requirements arise
through multiple channels simultaneously.

Apple requires a D-U-N-S Number for enrollment in its
Developer Program & Developer Enterprise Program,
making it a direct prerequisite for companies building or
distributing iOS and macOS applications. Google similarly
cross-references D-U-N-S data for payment profile
verification in its developer ecosystem. Amazon and
Walmart require D-U-N-S Numbers during vendor
onboarding  for  marketplace  participation  and
drop-shipping programs.

Beyond platform requirements, multinational corporate
clients evaluating UAE-based technology vendors for
enterprise contracts increasingly include commercial data
checks as a standard component of vendor
qualification. A verified D-U-N-S profile supports these
evaluations by providing independently sourced
firmographic and commercial data that complements
the vendor's own submitted documentation.

Financial Services and Fintech

UAE-based financial institutions, fintech companies,
and payment service providers operate within a
regulatory  environment that places increasing
emphasis on counterparty verification. Know Your
Business (KYB) compliance frameworks, Anti-Money
Laundering screening processes, and sanctions
monitoring  systems  operated by international
correspondent banks and financial infrastructure providers
rely on verified business identifiers to anchor their data
processes.

For UAE fintechs seeking partnerships  with
international financial institutions, payment networks, or
regulatory technology platforms, a D-U-N-S profile
provides a verifiable reference point  within a
globallyrecognized data infrastructure. This is particularly
relevant  for companies operating across multiple
jurisdictions,where the need to establish a consistent
business identity across different regulatory
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environments is an operational requirement.

(T———T)

I Healthcare, Pharmaceuticals, and

&=, Medical Devices

Regulated supply chains in healthcare carry some of the
most stringent supplier qualification requirements
across any industry. Medical device importers,
pharmaceutical distributors, and healthcare equipment
suppliers operating in the UAE and seeking to supply
to international hospital groups, government health
authorities, or regulated overseas markets must
navigate qualification processes that demand verified
supplier identity as a baseline.

International pharmaceutical companies and hospital
procurement teams evaluating UAE-based suppliers
will typically cross-reference commercial data as part of
their supplier audit processes. A D-U-N-S profile that
accurately reflects a company's legal structure,
operational scale, and commercial history supports
these evaluations and reduces the friction associated
with entering new regulated markets.

Energy, Oil, Gas, and Utilities

The energy sector, both UAE-based operators and
international energy companies with Gulf region
operations, applies some of the most systematic
supplier prequalification processes in any industry.
Major oil and gas operators, utilities, and energy
infrastructure developers maintain approved vendor
lists that require verified commercial identity as a
qualification criterion.

For UAE-based engineering firms, equipment
suppliers, specialist services companies, and
maintenance contractors seeking inclusion on
approved vendor lists maintained by regional or
international energy operators, D-U-N-S registration is
a standard requirement of the qualification submission.
Companies without verified profiles frequently cannot
complete the documentation requirements for
approved vendor status, regardless of their technical
capabilities.

4’)-
g Professional Services
<0)
Law firms, accounting practices, management consulting
firms, and financial advisory businesses operating in the
UAE and targeting multinational corporate clients
encounter D-U-N-S  requirements during vendor
registration  with  large  organizations.  Enterprise
procurement teams for Fortune 500 companies routinely
require all service vendors, not just goods suppliers, to
provide verified business identity as part of their approved
supplier processes.

For UAE professional services firms pursuing relationships
with large international clients or bidding on contracts
associated with internationally funded projects, a D-U-N-S

profile is an increasingly standard component of the
vendor qualification documentation package.

——| Government Contracting and Internationally

@)= Funded Projects

UAE-based companies seeking to participate in
procurement programs associated with U.S. federal
contracts, European Union-funded projects, World
Bank programs, or other multilateral development
initiatives encounter D-U-N-S Number requirements as
a structural precondition. The U.S. federal procurement
system has historically required D-U-N-S registration as
part of the System for Award Management (SAM.gov)
process. Multilaterally funded projects frequently
mirror these requirements in their vendor registration
frameworks.

For UAE businesses with ambitions to participate in
international development procurement, a substantial
and growing market for companies with infrastructure,
technology, and professional services capabilities,
D-U-N-S registration is not optional. It is the
administrative foundation on which the rest of the
qualification process is built.

A Note on Cross-Industry Applicability

The industries described above represent
the sectors where D-U-N-S requirements
are most structurally embedded.
However, the underlying drivers, the
need for verified counterparty identity in
procurement, the growth of compliance
automation in financial relationships, and
the expansion of data-driven supplier
evaluation across industries, apply
broadly. Businesses in sectors not listed
here are increasingly likely to encounter
D-U-N-S  requirements as  global
procurement systems continue their
trajectory toward verification-first
commercial relationships. Establishing a
verified profile before that requirement
becomes urgent is the strategically sound
position.

D-U-N-S® and Business Intelligence

The D-U-N-S Number is, in isolation, simply an identifier.
Its strategic value derives from the intelligence
infrastructure that surrounds it, and that distinction
matters for how businesses and their counterparties
should think about it. Dun & Bradstreet's data platform
connects each D-U-N-S Number to a continuously
maintained body of commercial intelligence. This includes
trade payment data aggregated from millions of
transactions, financial indicators derived from public
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filings and commercial reporting, risk scores developed
through proprietary analytical models, and corporate
linkage data mapping relationships across business
families.

For organizations using this intelligence in procurement
and risk functions, the implications are significant:

Verified Commercial Data

Rather than relying on self-reported supplier information, which
carries inherent limitations of accuracy and currency,
procurement teams can cross-reference supplier claims against
independently sourced commercial data. This is not infallible,
but it s more  robust than

structurally manual

reference-checking.

Corporate Linkage and Group Risk

Understanding that a supplier is part of a larger corporate
group, and what that group's financial health, geographic
exposure, and risk profile look like, requires data that individual
entity verification cannot provide. D-U-N-S-based linkage data
enables this group-level view, which is increasingly important for
organizations managing concentration risk across their supply

bases.

Credit Intelligence

Trade payment history is one of the most reliable indicators of a
business's operational reliability. D&B's Paydex score, derived
from trade payment records linked to D-U-N-S profiles, provides
a consistent, cross-industry benchmark for payment behavior

that financial institutions and procurement teams use in

counterparty evaluation.

Supplier Monitoring

The value of business intelligence is not confined to the moment
of onboarding. Continuous monitoring, tracking material
changes to a supplier's profile, financial indicators, or risk scores,
allows procurement and risk functions to identify deteriorating
supplier health before it becomes an operational problem.

Verified business identity is not a credential you present at
the door. It is the infrastructure that allows meaningful

commercial relationships to be built with confidence on
both sides.

Obtaining a D-U-N-S Number: Process and
Practical Guidance

For UAE businesses approaching D-U-N-S registration for
the first time, the process is more straightforward than its
strategic significance might suggest. The steps involved
are administratively simple; the decisions that matter most
are about data accuracy and timing.

» Step 1: Verify Existing Registration

Before initiating a new registration, businesses
should confirm whether a D-U-N-S Number has
already been assigned to their entity. Dun &
Bradstreet's database is built from multiple data
sources, trade registries, commercial filings, and
third-party reporting, and it is not uncommon for
a business to have a D-U-N-S record it was
unaware of. Searching the D&B database using
the legal
reference points is the appropriate starting

business name and address as

position.
» Step 2: Prepare Core Business
Information

The registration process requires a defined set of
business information. Accuracy at this stage is
not a formality; the data submitted becomes the
foundation of the entity's commercial profile,
and errors introduced here can create friction in
future procurement and verification processes.
Information required typically includes:

u Legal business name (as registered, not
trading name)

Physical address of the principal place of
business

Mailing address, if different
Primary telephone number

Name and title of a senior contact

Legal structure of the entity (LLC, free
zone company, sole establishment, etc.)

Year of establishment

Number of employees

Primary business activity and industry
classification

For UAE businesses, it is worth noting that the
legal name and structure should correspond
precisely to the trade license documentation.
Discrepancies between submitted information
and official registration documents create data
integrity issues that can complicate onboarding
processes with buyers who cross-reference
D-U-N-S profiles against official trade registries.
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»

»

Step 3: Submit the Registration

D-U-N-S Number registration is handled through
Dun & Bradstreet directly. In the UAE,
businesses should engage through D&B UAE to
ensure the registration is processed within the
appropriate regional data infrastructure. The
submission process can be completed online,
and the standard registration timeline varies
depending on whether expedited processing is
required.

For businesses facing a time-sensitive
procurement deadline or vendor registration
requirement, expedited processing options are
available. Planning remains the more prudent
approach; a registration initiated under deadline
pressure leaves less room to address data
queries or corrections before the profile is

needed.

Step 4: Confirm and Review the
Issued Profile

Once a D-U-N-S Number is issued, businesses
should review the resulting profile carefully
before using it in external submissions. The
profile should accurately reflect the information
submitted, and any discrepancies should be
resolved through D&B's data management
process before the number is shared with
financial

procurement platforms, buyers, or

institutions.

This review step is frequently skipped, and it is
frequently where problems originate. A D-U-N-S
profile presented to an international buyer
carries implicit assertions about the business it
describes. Profiles with incorrect industry
classifications, outdated ownership data, or in
accurate employee counts do not simply fail to
help; they can actively introduce doubt during
supplier evaluation.

Step 5: Maintain and Update the
Profile Over Time

D-U-N-S registration is not a one-time
administrative task. It initiates an ongoing data
relationship. As a business grows,
restructures,changes address, or expands its
activities, the D-U-N-S profile should be updated
to reflect the current reality. Buyers and
procurement platforms that conduct periodic
supplier re-verification will encounter the profile
as itstands at the time of their review, not as it
was at registration.

Businesses that treat their D-U-N-S profile as a
living commercial document, updated in step

with material changes to their operations, derive
more value meaningfully from it than those that
register once and allow the record to age.

DUNS Registration Flow

Key Action Common Pitfall

Pre-registration

Registering a duplicate
without realizing one exists

Confirm no existing D-U-N-S

search
record

Key Action Common Pitfall

Align all details with the trade
license documentation

Data preparation Submitting trading names

instead of legal names

Key Action Common Pitfall

Engage through D&B UAE
for regional accuracy

Using third-party
intermediaries with no data
oversight

Submission

Key Action Common Pitfall

Verify all fields before
external use

Profile review Sharing unreviewed profiles

with buyers or platforms

Common Pitfall

Allowing outdated data to
represent the business

Key Action

Update profile to reflect

Ongoing maintenance .
operational changes

A D-U-N-S Number issued on inaccurate data is
not a business identity asset; it is a liability. The
integrity of the profile matters as much as its
existence.

The process of obtaining a D-U-N-S Number requires
perhaps two to three hours of administrative attention if
the required information is prepared in advance. What it
produces, a verified, globally recognized commercial
identity anchored in one of the world's largest business
intelligence databases, represents a disproportionate
return on that investment for any business with

international commercial ambitions.

Updating and Maintaining Your D-U-N-S®
Profile

Obtaining a D-U-N-S Number is the beginning of a
business identity relationship, not the conclusion of one.
The commercial value of a D-U-N-S profile is not static. It
reflects the accuracy and currency of the information it
contains, and that information changes as businesses
grow, restructure, expand into new markets, and evolve
their operations. A profile that accurately represented a
business at the point of registration may, without active
maintenance, become a source of confusion or doubt for
the buyers, lenders, and procurement platforms that
encounter it later.

Understanding when and how to update a D-U-N-S
profile, and the consequences of not doing so, is as
strategically important as understanding how to obtain
one.
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% When to Update Your D-U-N-S Profile

Material changes to a business's operational or structural
reality should trigger a profile update. The following
circumstances specifically warrant action:

> Change of registered address or principal place
of business.

Buyers and procurement platforms that
cross-reference D-U-N-S profiles against trade license
documentation will identify discrepancies immediately.
An address mismatch between a D-U-N-S record and a
current trade license is one of the most common
causes of unnecessary friction during supplier

onboarding.

> Change of ownership or senior leadership.

Procurement teams conducting due diligence on a
potential supplier will review ownership and
management information as part of their evaluation.
Outdated ownership data can raise questions about
corporate continuity, beneficial ownership clarity, and,
in regulated contexts, AML compliance.

> Legal name change or rebranding.

If a business trades under a new legal name or has
restructured its legal entity, the D-U-N-S profile should
reflect the current registered name. Mismatches
between a company's presented identity and its
D-U-N-S record create verification failures during
automated onboarding processes.

> Expansion to new locations or branches.

Each physical business location requires its own
D-U-N-S Number. As UAE businesses expand, whether
opening additional offices within the UAE or
establishing operations in new markets, new D-U-N-S
registrations should accompany each new entity or
location. Failing to do so leaves new operational units
invisible  within the global business identity
infrastructure.

> Changes to business activity or industry
classification.

A company that has diversified its operations, entered
new sectors, or shifted its primary business activity
should ensure its D-U-N-S industry classification
accurately reflects current operations. Buyers
searching for suppliers in specific industry categories
rely on this classification data.

> Significant changes in company size.

Employee count and operational scale are indicators
that buyers and financial institutions use to assess
supplier capability and financial stability. A business
that has grown materially since its last profile update
may be underselling its own credibility by presenting
outdated scale data.

% The Consequences of an Outdated D-U-N-S Profile

An outdated D-U-N-S profile does not simply fail to
help. In active commercial evaluation contexts, it can
actively create problems.

International procurement teams that encounter a
D-U-N-S record with incorrect address data may flag it as a
potential  verification failure, triggering additional
documentation requests or, in automated systems, an
outright rejection. Financial institutions conducting
counterparty due diligence who find discrepancies
between submitted financial data and a D-U-N-S profile
may treat the inconsistency as a red flag rather than an
administrative oversight.

Perhaps most consequentially, procurement officers and
compliance teams reviewing supplier profiles have no way
to distinguish between a business that has genuinely
changed and one that simply allowed its commercial
record to age. Both present the same profile: one that
does not match current reality. The inference drawn is the
same either way.

A D-U-N-S profile that does not reflect a business as it
currently operates is not a neutral asset. It is a liability
masquerading as a credential.

% How to Update Your D-U-N-S Profile

® Contact D&B UAE directly to initiate any profile
update. Changes should be processed through the
regional team to ensure they are applied within the
correct data infrastructure.

@ Prepare supporting documentation before submitting
an update request. The specific documents required
depend on the nature of the change:

O Address or name change K current trade license
documentation

O Ownership or structural change K corporate
ownership documentation

O Other operational changes K relevant official
registration or licensing records

® Expect submitted changes to be cross-referenced
against independent data sources before being
applied. This verification step is what maintains the
data integrity that procurement teams and financial
institutions rely on — it is not a delay, it is the process.

® Allow adequate lead time between initiating an
update and using the D-U-N-S Number in an active
procurement process, vendor registration, or financing
application. An update submitted under deadline
pressure carries the same risk as a first-time
registration under deadline pressure; the profile may
not reflect current reality at the moment it is
evaluated.

@® Confirm the update has been applied and review the
live profile before submitting it externally. Do not
assume a submitted update is immediately visible to
third parties.

% Assigning Internal Ownership of the D-U-N-S

Profile

One of the most common reasons D-U-N-S profiles are
allowed to age is that no one within the organization
has been assigned explicit responsibility for
maintaining them. In a business where the D-U-N-S
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Number was obtained to fulfill a specific procurement
requirement, it is easy for the profile to become an
orphaned administrative record, known to exist, but
owned by no one.

Best practice is to assign a named internal owner for the
D-U-N-S profile, typically within the finance, compliance,
or procurement function, and to include profile review as
part of the organization's annual compliance calendar. This
does not require significant time investment.A periodic
check that profile data aligns with current trade license
documentation and corporate structure is sufficient for
most businesses. What matters is that the check happens
systematically, not reactively.

% Monitoring Your Commercial Profile

Beyond basic profile maintenance, businesses with active
international procurement relationships or ongoing
financing arrangements benefit from monitoring changes
to their D-U-N-S-linked commercial profile. Dun &
Bradstreet's monitoring services provide alerts when
material changes are detected in a business's commercial
data, including changes to credit indicators, trade
payment records, or corporate linkage data.

This is particularly relevant for UAE businesses managing
relationships with international buyers who conduct
periodic supplier re-verification. Knowing what those
buyers will see when they review your profile, before they
review it, allows you to address discrepancies proactively
rather than reactively during an active commercial
evaluation.

% Profile Maintenance as Competitive Positioning

The businesses that derive the most value from their
D-U-N-S profiles are not those that registered most
recently. They are those that have maintained the most
accurate, current, and complete commercial records over
time.

A business with a well-maintained D-U-N-S profile that
accurately reflects several years of operational history,
consistent trade payment behavior, and a stable corporate
structure presents a meaningfully stronger commercial
identity than one with a freshly issued profile and no
accumulated record.

In competitive procurement contexts, where multiple
qualified suppliers are evaluated simultaneously, the
quality and completeness of commercial identity data can
influence evaluation outcomes in ways that are invisible to
the businesses being evaluated. This is not a variable that
businesses can control at the moment of evaluation. It is
built, or not built, over time.

Treating the D-U-N-S profile as a living commercial
document, one that is updated in step with the business it
represents, is the only approach that fully captures the
credential's long-term value.

Building Global Business Trust

Global trade does not run on handshake agreements. It
runs on verified, independently sourced information that

allows buyers, lenders, and partners to assess credibility
with confidence.

The D-U-N-S Number is one of the most established pieces
of that infrastructure. For UAE businesses, the implication
is direct: participation in international supply chains and
cross-border procurement increasingly requires
demonstrated legibility within a globally recognized
verification framework.

This is not a compliance burden. It is a competitive
advantage available to businesses that choose to claim it
early, before a specific procurement deadline or financing
process makes it urgent.

About Dun & Bradstreet

D&B UAE is a leading provider of commercial intelligence,
business verification, and risk management solutions across
the UAE and wider GCC region. Backed by Dun &
Bradstreet's global data infrastructure spanning more than
200 countries and territories, D&B UAE helps organizations
strengthen procurement decisions, conduct supplier due
diligence, support KYB and AML compliance, and improve
commercial transparency through trusted business data
and analytics.

At the core of this ecosystem is the D-U-N-S® Number, the
globally recognized business identifier relied upon by
financial institutions,

multinational ~ corporations,

procurement platforms, and public sector entities
worldwide. Through D&B UAE, businesses operating in the
region can establish and maintain verified commercial
identities, access global business intelligence, and
strengthen their readiness for international trade, vendor

onboarding, financing, and cross-border partnerships.

For UAE businesses seeking to register or update their
D-U-N-S profile, verify a counterparty, or integrate D&B
data into procurement and risk workflows, D&B UAE
provides direct access to the full commercial intelligence
platform within the regional context.
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Establish Your Global Business Identity

Connect with a D&B advisor to register your D-U-N-S Number and ensure your commercial profile
accurately represents your business to international buyers, procurement teams, and financial

institutions.

© Dun & Bradstreet UAE. All rights reserved. This whitepaper is published for informational
and strategic advisory purposes.

dun&bradstreet|10



